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  He enjoys a distinction that 
can be claimed by no other 
person in the country - he’s 
both a sitting Mayor and an 
NFL coach…in high school 
he missed an extra point that 
ultimately ended his team’s 30-
game unbeaten streak…but he 
went on to become an All-State 
kicker the following year and 
an All-American in college…
stole 90 bases in a row for his 
high school baseball team…
and was a Top 40 DJ on his 
college radio station.

For more on Evesham Mayor and Baltimore 
Ravens kicking coach Randy Brown, see p5

What’s Inside

Randy Brown
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GCP and CFDA Merge…New Name in the Offing:

New NPO will ‘integrate development 
efforts’ in the city of Camden
  No more confusion about where to turn when it 
comes to economic development efforts in the City 
of Camden.
  After “dating” and undergoing mutual “due 
diligence” for almost a year, the 10-year old 
Greater Camden Partnership (GCP) and the 27-

year old Cooper’s Ferry 
Development Association 
(CFDA) have finally tied 
the knot in what both sides 
are calling a “merger of 

equals” and “good friends.”
  “This is a great opportunity for both companies, 
for all of our stakeholders and for the City of 
Camden,” says Dave Foster, the President of the new 
not-for-profit agency.
  “Combined, Cooper's Ferry and Greater Camden 
Partnership will be able to integrate development 
efforts in the downtown, on the waterfront and 
throughout the city's neighborhoods,” he adds.
  Camden Mayor Dana Redd hailed the merger, 

BC Squared Looks at Local Labor Market: 

Drop in statewide unemployment figures 
over past year may be misleading because 
of ‘people dropping out of the labor market’
 Unemployment in New Jersey…and 

in Burlington County…is def initely 
down. 
  But don’t get too excited about 
the statewide drop from 10% to 
9.1% over the past year since more 

than half of the decline may be 
attributable to “people dropping out 
of the labor market” because they’re 
frustrated by their inability to f ind a 
new job.
  

Burlington County Chamber’s ‘Economic 
Outlook’

County spending down 3 years 
in a row, unemployment down by 
almost 2% from year ago 

  The economic outlook in Burlington County 
has brightened substantially from a year ago.
  That was the message that Freeholder Joe 
Donnelly brought to the Burlington County 
Chamber’s Economic Outlook forum this 
month. “What a difference a year makes,” 
Donnelly told 70 business leaders who braved 
a morning of ice-covered roads to get the 
latest insights into how the County is faring 
during the recession.
  Donnelly reported that unemployment in the 
County has dropped from 9.9% to 8.1% from 
a year ago and that government spending is 
down for the third year in a row. “We’re the 
only county in New Jersey that can say that,” 
he noted.

continued on page 28

Should DRPA sell PATCO?
Should SJTA sell the 
Atlantic City Airport?

continued on page 19
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SNJBP ‘Green’ Roundtable:

Our experts look at how South Jersey rates on ‘Going Green’ and the region’s potential for 
becoming a national leader
 As you know by now, every month we 

ask experts from across the region to 
help our readers by responding to what, 
we hope, are some thoughtful, real-world 
questions that can make a difference to 
business leaders in South Jersey.
  This month, we’re looking at how South 
Jersey rates on renewables and the whole 
concept of “Going Green.” 
This month’s panel includes:
Jody Campbell
  President, Rapid Refill Ink
Ed Hutchinson
  President. Hutchinson Mechanical
Mark MaGrann
  CEO, MaGrann Associates
Walter Mrozinski
  Owner, Solar Designed Systems, Inc.
Kevin Mulvihill
  Chief Executive Officer, 
  JSH International 
Ben Parvey
  CEO,  Blue Sky Power
  And here’s a little bit about the compa-
nies they represent in the words of our 
panelists:
  • Blue Sky Power develops, 
finances and manages clean 
energy capital projects and en-
ergy programs for governmen-
tal, institutional, commercial 
and industrial facilities. 
Blue Sky Power provides 
energy project management 
services, finance structuring, 
economic analysis, system 
ownership and operation, 
analysis of available state and 
federal incentives, permitting and regula-
tory compliance.
  • Hutchinson is one of the largest full 
service, Heating, Cooling and Energy 
Services contractors in the Delaware 
Valley. Installing and servicing mechani-
cal systems, as well as, providing state 
of the art energy efficiency solutions. 
Hutchinson provides new construction, 
replacement, and maintenance services, 
for commercial, industrial, and residen-
tial clients. The team consists of over 200 
trades people and staff. They service the 
entire tri-state area and have been satis-
fying the needs of consumers throughout 
the region for over 60 years and operate 
under the trade names, Hutchinson Me-
chanical Services, Hutchinson Plumbing, 
Heating, Cooling, Hutchinson Energy 
Services, and Barth Plumbing, Heating, 
Cooling
  • JSH international (JSHi), Mt. Laurel, 
NJ is a global, Bio-Environmental 
company offering organic, eco-friendly 
products that eliminate grease from the 
waste stream, improve septic system 
performance, increase renewable energy 
and maximize plant and turf growth.  
Founded by land developer, the late, 
Jirair S. Hovnanian, an avid environmen-
talist and horticulturist, the company is 
owned by his sons, Stephen and Peter 
Hovnanian, of J.S. Hovnanian & Sons. 
JSHi’s three divisions feature natural 
products developed using a patented peat 
extraction and stabilization process. The 
products provide an organic alternative 
to chemicals used in the food service, 
wastewater and horticulture/agriculture 
industries. The JSHi divisions include:
  - Greenovative Technologies® - (TSS® 
and EcoHancer™)
  - Prodex® - (BAE®)
  - Nature’s Wonder® - (APEX-10™)
  • MaGrann Associates is a nation-
ally recognized green building/energy 
efficiency consulting and engineering 
firm located in Moorestown. Founded in 
1982,  MaGrann has regional offices in 
Philadelphia, Pittsburgh, Louisville, and 
Columbus with a total of 50 employees 
throughout its engineering, consulting, 
design, field operations, and business 
operations departments. MaGrann 
provides a wide range of engineering, 
green building, and energy efficiency 
services to builders and property owners. 
MaGrann works with builders to certify 

properties to national green building 
standards and provide property owners 
with energy efficient design and audits to 
ensure they save money while saving the 
environment.
  • Rapid Refill is an environmentally 
friendly ink and toner store specializing 
in remanufactured cartridges. They show 
businesses and consumers how to spend 
less not print less. It takes nearly 4 quarts 
of oil to produce one toner cartridge and 
1 ½ to make an inkjet cartridge. By using 
a remanufactured cartridge from Rapid 
Refill not only are you saving money 
but you are also reducing your carbon 
footprint. When in doubt don’t throw it 
out!  A cartridge will take some 800 plus 
years do biodegrade in a landfill!!
  • Solar Designed Systems is committed 
to helping energy consumers realize sus-
tainable savings through solar technol-
ogy and other structural enhancements 
o encourage a brighter future. The goal 
at Solar Designed Systems is to provide 
cost effective, quality products and 
services to meet all your energy needs. 

Our solar electric systems use 
only quality modules and 
products, made in the USA, 
from such reputable companies 
as Sanyo, Sharp, and Solon. We 
have partnered with Thermal 
Industries - a leading window 
manufacturer - nominated in 
Door and Window Manufac-
turer Magazine for the "green 
award." Not only are these 
windows extremely energy 

efficient, they are produced implement-
ing energy efficient practices during the 
manufacturing process.  They also carry 
a full line of doors and insulated siding. 
SNJBP: Many people believe that SJ is 
already or can become a national leader 
in renewable energy...what do YOU 
think? 
Hutchinson:
  A recent report by the Solar Energy 
Industries Association found that while 
California was the leader in installed 
solar capacity in the first six months of 
2010, it was followed closely by New 
Jersey. With current incentives, such as 
the 30% Federal tax grant, 100% depre-
ciation in the first year, and New Jersey’s 
lucrative renewable energy credits, it is 
easy to understand why we are being 
touted as a national leader. Most renew-
able energy initiatives need government 
incentives and creative financing to be 
an effective solution. In this regard, New 
Jersey is ahead of the pact in both solar 
and wind. 
Parvey:
  South Jersey can become a national 
leader in clean energy and is already 
doing so.  In order to truly achieve a 
leadership role in our Nation's clean 
energy economy, South Jersey has got to 
take immediate action to capitalize on 
the small gains that have been achieved 
to date. Many people talk about doing 
projects, yet they never get done due 
to the complexities of developing such 
projects and the need to collaborate with 
leaders in the industry who have the abil-
ity to bring these projects from concept 
to fruition.  Less talk and more action is 
required.
MaGrann:
  The State of New Jersey is 
second in the nation (Cali-
fornia is #1) in the number 
of solar installations and 
many of these are located in 
South Jersey. With the amount 
of open farmland in South 
Jersey, this part of the state 
has great potential. There are 
already a number of solar 
farm projects in the approval 
process, not to mention the 
offshore wind initiative that is 
underway.
Mrozinski:
  I believe that South Jersey has the 

potential to  become a national leader in 
renewable energy. The potential lies in 
the expansive tracts of open ground that 
can be developed using solar technol-
ogy. Also, there are a number of existing 
commercial and residential proper-
ties that are prime candidates for solar 
electric. Lastly, I feel that as homeown-
ers and businesses alike become more 
aware of the environmental, cost-saving 
benefits and incentives offered through 
solar electric, they will see it as 
a viable option for their energy 
needs.
Mulvihill:
  I agree that SJ is a national 
leader in renewable energy as 
evidenced by our client, the 
Landis Sewerage Authority 
(LSA). The LSA was recently 
presented with the EPA 2010 
ENERGY STAR™ CHP award 
for renewable energy utiliza-
tion and carbon emissions reduction.  
LSA received this award for increasing 
biogas production and reducing its car-
bon footprint with the help of Prodex’s  
Biological Activity Enhancer (BAE™) 
used in its anaerobic digester. The U.S. 
EPA issues ENERGY STAR CHP 
Awards to recognize CHP systems that 
reduce pollution and use at least 5% less 
fuel than comparable, state-of-the-art, 
separate heat and power generation. 
SNJBP: Please elaborate on how your 
company helps either local businesses or 
individual consumers be more environ-
mentally friendly.
Parvey:
  Blue Sky Power helps develop insti-
tutional scale solar, energy efficiency 
and cogeneration projects for local busi-
nesses, governments and school districts.  
Blue Sky Power helps make clean energy 
projects a reality by bringing together 
the financial, regulatory and technical 
aspects of every project and leading the 
working group of stakeholders to get the 
projects financed and constructed. We 
establish the feasibility of projects, pre-
pare bid specifications, evaluate qualified 
contractors, oversee and coordinate all 
project negotiations, finance the projects 
and then manage the projects through to 
completion. We quarterback clean energy 
projects and make sure they get financed 
and constructed properly.
MaGrann:
  MaGrann Associates helps property 
owners, builders, and homeowners to im-
prove the energy efficiency measures of 
their property. Reducing energy use and 
the associated dependence on fossil fuels 
is at the top of the list of environmentally 
friendly actions. We have been doing this 
for nearly 30 years in South Jersey. It’s 
the best investment one can make – you 
get a return every year!
Mrozinski:
  Installing a solar electric system on 
a home or business can greatly reduce 
or completely eliminate dependence on 
electric produced by fossil fuels.  For 
every kilowatt that your solar electric 
system is rated for, you will be reducing 
the CO2 level by 1968 lbs.  For example, 
if you have a 10 kilowatt system, you 
would be removing 19,680 lbs. of CO2 
every year the system is operating, 

generally 25 years or more. Re-
placing your current windows, 
which are losing at least 80% 
of your heating and air-condi-
tioning dollars would be a very 
cost-effective and environmen-
tally friendly option.  Not only 
will it save you money, it will 
also reduce the use of fossil 
fuels, decreasing your carbon 
footprint.
Hutchinson:
  Hutchinson has always been 
in the business of providing 

comfort and savings”, and consumers 
feel good about doing business with 
companies supporting environmentally 

friendly and sustainable practices. Our 
high efficiency HVAC and lighting 
systems, solar initiatives, and web based 
building automation systems are es-
sential to a significant “green” initiative. 
All these measures are environmentally 
friendly, fiscally attainable and, in turn, 
help in lowering our carbon footprint.
Mulvihill:
  Proven through university studies and 
practical applications, I am proud of the 

positive environmental impact 
JSHi’s organic products are 
providing for local busi-
nesses including restaurants 
like The Rams Head Inn of 
Knowles Family Restaurants 
and The Pop Shop; wastewater 
treatment facilities such as 
Cinnaminson NJ Sewerage 
Authority; and landscaping 
companies including Joseph’s 
Landscaping & Irrigation Inc. 

  A Rowan University study confirmed 
TSS’ effectiveness in breaking down 
fats, oils, and grease in grease traps and 
pipe networks and BAE has been proven 
to increase methane gas production for 
increased renewable, clean energy. In 
addition, recent results from a study 
with Rutgers University indicate that 
APEX-10 can reduce fertilizer use by 
up to 66%. Home gardeners can take 
advantage of this fertilizer reduction ben-
efit when a retail variation hits Garden 
Center stores in the near future.
SNJBP: What industry do you think has 
the most potential or could do a better 
job at renewing, reusing and recycling?
Campbell:
  By far our automobile industry has to 
do a better job of being sustainable. It 
has come a long way but has a long way 
to go as well 
Mulvihill:
  There is a substantial renewable energy 
potential in the wastewater treatment 
industry, especially among those facili-
ties that have anaerobic digesters without 
a CHP unit to harness the natural power 
this treatment process offers. In addi-
tion, by implementing the use of green 
products and practices and cutting back 
on chemicals that have detrimental long-
term effects.  
Mrozinski:
  In my opinion, there are a lot of 
industries that are missing the mark 
concerning renewable energy. Although 
it is difficult to choose just one, I feel the 
health care industry in particular would 
benefit greatly by reducing their energy 
consumption through fossil fuels.  This 
would result in lower overhead costs, cre-
ating additional funds to improve patient 
care at all levels.
Hutchinson:
  All! I don’t see how we can 
single out any one industry 
when the answer is when 
all of us take on the social 
responsibility for our actions. 
Day to day business and life 
are all consuming and many 
folks are running around in all 
directions just trying to get by. 
And in this economic climate 
business leaders are not 
always thinking long term; it’s the annual 
bottom line or maybe even next Friday’s 
payroll. But just think if every business 
just had a blue recycling can and turned 
off their lights and power strips every 
night what the impact would be. Kids 
stopped mommy and daddy from smok-
ing back in the day; they’re going to be 
the heroes here too. 
MaGrann:
  Buildings consume about 40 percent of 
all energy use in the United States. Make 
your building more energy-friendly with 
conservation and efficiency measures 
(e.g. energy audit) before you think 
about renewable installations. You will 
have a better bottom line and have more 
of a “green” impact.

Parvey:
  Retail consumption makes up 70% of 
the economy.  At stores, don't put two 
items in a plastic bag that will be thrown 
out. Don't put a milk container with a 
handle in a bag with handles.  Why are 
receipts at store's over 2 feet long?  That 
was a tree.
SNJBP: What "green" government 
programs (grants, tax credits, other in-
centives) are being underutilized because 
businesses don't know about them?
MaGrann:
  The New Jersey Board of Public Utili-
ties’ Clean Energy Program has a portfo-
lio of programs supporting municipali-
ties, businesses, and residencies “going 
green” through energy efficiency and 
renewable energy. The State’s utilities 
may also supplement the programs with 
additional financial incentives. Check out 
the BPU website, njcleanenergy.com, or 
contact your utility representative.
Mrozinski:
  I think that most "green" government 
programs offered are underutilized 
because businesses are not aware of 
them.  There are grants and rebates 
available for improvements on HVAC 
systems, electrical systems, and energy 
efficient windows and doors.  Renew-
able energy such as solar electric, wind 
turbines, geothermal, and biofuels have 
their own set of government programs to 
offset the costs. The government gives 
30% of the total cost back in the form of 
a grant or tax credit. You receive a 5 year 
depreciation on about 85% of the cost 
of the system. You also receive SREC'S 
(renewable energy certificates, currently 
selling in New Jersey as of February 11 
for $665.00).  These are given each time 
your system produces 1000 kilowatt 
hours of electricity, and can be sold to 
power companies, brokers, or on-line. 
The USDA offers a 25% grant to rural 
businesses and farms on the cost of 
renewable energy. As you can see, with 
all these great incentives, solar electric is 
not only a wise environmental decision 
but a sound business investment too.
Hutchinson:
  For business owners, valuable rebates 
and tax incentives make going green 
even more lucrative and New Jersey has 
many lucrative energy incentive pro-
grams, both commercial, and residential. 
Home Performance with Energy Star has 
been renewed for 2011 and as you may 
recall, in a recent issue of our Hutchin-
son News we introduced the NJ Office 
of Clean Energy's latest commercial/in-
dustrial offerings, “Pay for Performance” 
and "Direct Install".  P4P offers up to 
50% in incentives for users over 100kw; 

for entities under 100kw, 
Direct Install identifies proven 
measures for reducing utility 
costs by replacing inefficient 
HVAC equipment and lighting 
with energy efficient alterna-
tives; but far and away the 
best part is that the program 
is turn-key and will cover 
60% of the cost of the project. 
Additionally, on the Federal 
side President Obama recently 
proposed to overhaul the En-

ergy Efficient Commercial Building Tax 
Deduction and turn it into a credit. This 
would triple the value of the tax incentive 
to businesses. REITs would also be able 
to take advantage the credit.
Mulvihill:
  There are many programs available for 
businesses making green choices that can 
offset the costs of investing in renewable 
energy.  The challenge for business own-
ers is making sense of all of the options 
available and understanding the benefits 
they provide. For example, in our indus-
try we see many wastewater treatment 
facilities with equipment that is malfunc-
tioning or not working - preventing them 
from best utilizing the energy they are 
naturally creating in their process.
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